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THE opposition that is made to the contract presented by 
the Ramapo Water Company for an additional supply of 
water for New York city, is not directed against the proposi- 
tion for an increase in the water supply, but against this par- 
ticular contract. This agreement would bind the city to pay 
$5,000,000 a year for forty years, while it lacks the essential 
details that would bind the company to deliver the water re- 
quired under an adequate pressure to make it available for 
fire purposes. The names of some prominent underwriters 
have been used as endorsing the scheme that has recently 
brought forth so much denunciation. It can be said of the 
underwriters generally that they are decidedly in favor of an 
increased water supply, but they would not approve of any 
scheme that proposed to take money out of the city treasury 
without giving an equivalent therefor. It has been shown 
that the Ramapo Water Company does not own a supply of 
water; the most it has are certain options to purchase land 
in certain sections where water can be obtained. The com- 
pany virtually has no property, but depended for its “assets” 
upon getting the contract with the city “railroaded” through 
the Municipal Council. It would then be in a position to 
issue and sell bonds, making its profit from such transaction 
rather than from the legitimate enterprise of building water 
works, conduits, reservoirs, etc. The water sheds referred 
to may be the proper ones to furnish New York with more 
water, but the works should be the property of the city, and 
not of a private stock jobbing corporation. A petition 
signed by the representatives of ninety-eight fire insurance 
companies was presented to the Board of Public Improvemnt 
a few days since protesting against any other than muntcipal 
control of the water supply system. They also urge the 
adoption of the plan outlined by ex-chief Hugh Bonner for 
the utilization of the water from the rivers, by means of the 
fire boats, fcr fire extinguishing purposes. They regard the 
Ramapo scheme as an effort to postpone the adoption of the 
salt water plan, which is the most practical and feasible of 
any that has been suggested, so far as providing fire protec- 
tion is concerned. 





WueEn President J. W. Alexander: of the Equitable Life 
served notice upon Hon. Thomas B. Reed, referee, that the 
Equitable had decided to withdraw forthwith from the anti- 
rebate compact, he doubtless regarded such notice as suf- 
ficient, but he evidently overlooked that clause cf the com- 
pact which specifies how it may be dissolved. The tenth 
paragraph says: “That this agreement may be modified or 
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abrogated at any time by a majority of the companies, parties 
hereto, at a meeting to be called by the referee, or on the 
written request of five of said companies.” Although these 
formalities were not observed, the notice that the Equitable 
would withdraw “forthwith” will be generally accepted as 
placing that company outside of the agreement. The New 
York Life, through Vice-President Kingsley, has issued a 
circular to its agents, criticising the position taken by Presi- 
dent Alexander, and reflecting upon some of the practices 
alleged to be followed by the Equitable. President Pattison 
of the Union Central also replies to Mr. Alexander’s letter, 
calling his attention to the irregularity of his withdrawal 
from the compact. With the defection of so formidable a 
company as the Equitable, it is doubtful if it will be deemed 
worth while to attempt to prolong the life of the anti-rebate 
compact. Indeed, the Equitable is not the first to express 
dissatisfaction with that agreement, although it is the pioneer 
in publicly repudiating it. While it is true that there have 
been some convictions of agents who were proved to be 
guilty of rebating, it is also true that the compact has not 
been a sucess in overcoming the rebate evil. No legislation. 
no compact agreement, no instructions to agents by indi- 
vidual companies will entirely prevent rebates so long as the 
companies continue to furnish the agents with the means to 
buy business with. They are prodded continuously to in- 
crease the amount of business they send in, and high commis- 
sions and bonuses are paid them to induce them to put forth 
extraordinary exertions to swell the volume of their busi- 
ness. It is perfectly well understood at the home offices that 
bonuses and commissions will be used in giving rebates, and 
until the stream is shut. off at the fountain head, the rebate 
evil will exist. The power to abate it lies with the companies 
and nowhere else. The Equitable announces that after the 
first of the coming year it will rearrange its agents’ contracts 
by reducing commissions on the first year’s premium and 
increasing it on the renewals, thus reducing the amount the 
agent will have in hand at any one time to an extent that will 
prevent his dividing with his clients. If this plan can be 
successfully carried out it will scotch, but not kill, the rebate 
evil. Anything, however, that will reduce the magnitude of 
the rebate practice will be in the best interests of legitimate 
life insurance. While the letters of the New York Life and 
the Union Central are critical of Mr. Alexander’s position, 
they concede that something should be done to check rebat- 
ing, and wish success to the Equitable’s plan, aithough ap- 
parently having little confidence in it. In other columns of 
this issue of THE SPECTATOR we print the letters of Vice- 
President Kingsley and President Pattison. 








NON-PARTICIPATING POLICIES AND REBATES. 


4 there anyone at all familiar with recent life insurance 

history who will not frankly admit that the anti-rebate 
commission has proved a failure, so far as the repression of 
rebating is concerned?. The late action of the Equitable Life 
in withdrawing from it only emphasizes the known fact that 
this movement was futile, it being notorious that. the few 
punishments meted out by the commission had little or no 
effect upon the rank and file of agents. Neither the com- 
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mission nor the State laws have availed to terminate rebating, 
fostered as it has been by commissions and bonuses dispro- 
portionate to the premium income. 

Is there no feasible method of uprooting this long and 
firmly established habit of commission-splitting? One plan 
suggests itself which might help in this direction, even 


though it should be insufficient to complete the entire revolu- ~ 


tion desired, viz.: The pushing to the front of non-partici- 
pating forms of policies. These forms (though despised by 
inany agents, chiefly because of the small commission rates 
attached to them) offer great inducements to the thinking 
business man. The latter wants absolute and unqualified 
protection for his family, with fair treatment for himself in 
case of survival, and wants it at as near cost as possible. The 
best combination of these elements is found in non-partici- 
pating insurance, which is sold (when particularly inquired 
for) by quite a number of legal reserve companies. Already 
a few companies have exploited, in some degree, non-partici- 
pating policies, which have been dressed in a most attractive 
garb. As a rule they contain practically, if not literally, the 
same guarantees as the participating policy of the same char- 
acter, while the difference in premium, often amounting to 
twenty-five per cent of the participating rate, is, in effect, a 
regular, guaranteed yearly dividend of more than many com- 
panies are now paying on their annual dividend policies. The 
required outlay for the same amount of insurance is corre- 
spondingly less, or the insured can carry a considerably 
greater line for the same annual expenditure. While the 
commissions on this class of policies are lower than is usual 
on participating premiums, many men who now go to assess- 
ment, fraternal or stipulated premium companies or associa- 
tions, captivated by the anticipated (but seldom realized) low 
cost of their indemnity, would yield to the persuasion of the 
old-line agent when the latter could exhibit a reasonable 
schedule of rates (from his standpoint), combined with the 
absolute security guaranteed by the iegal reserve system and 
the accumulated assets of the companies operating there- 
under. As the rates of a number of the stipulated premium 
associations now closely approach the non-participating rates 
of the old-liners, the better grade of risks would be likely to 
choose, at about the same price, the policy having the strong- 
est backing. 

Indubitably, the non-participating form presents advant- 
ages to the insured which the participating form does not; 
there is no room for dispute or disappointment regarding 
dividends on a policy which distinctly declares that its owner 
shall not participate in profits or surplus; it offers what the 
average man wants and at a fair price.- 

Krom the companies’ standpoint the distribution of a large 
amount of non-participating, low-rate insurance has varied 
The expense loading is necessarily small; and com- 
missions, without the liberal surplus portion of the partici- 
pating rates, must also be proportionately low; hence, under 
present conditions, the agents naturally push the higher- 
priced form. Even if an agent must give away a portion of 
his commission, he may still retain a larger sum than the 
entire commission on a similar non-participating policy for 
an equal amount. Despite this fact, many self-respecting 


aspects. 


general agents and solicitors would prefer to see the bulk of 
the business on a non-participating basis, when they could 
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sell their goods on their merits and not on any hazy, specula- 
tive and elusive dreams of immense future returns, which 
they, the agents, are not credulous enough to believe will ever 
materialize. They could offer absolute guarantees on every 
point, and not put forward any “estimates” or “illustrations,” 
the failure in the consummation of which will some day re- 
dound to the disadvantage of life insurance in general. 

If the leading life insurance companies will take a bold 
stand, put out and liberally advertise attractive forms of non- 
participating insurance, with reasonable rates, and preserve 
the present scale of commissions on this class of policies, the 
rebate evil may be speedily reduced to modest proportions. 
The insuring public will gladly accept the lower rates, and 
the agent will be provided with a ready response to every 
request for a rebate—the company has already given twenty- 
five per cent off, not only on the first but on every succeeding 
policy year, and has reduced the agent’s commission so that 
he cannot afford to divide it. Thus the field for rebating 
becomes much more circumscribed than it has heretofore 
been, and the prospect of a continuance of the wholesale re- 
bating hitherto in vogue is materially lessened. It is quite 
probable, however, that the new order of things would enable 
agents to earn more money for themselves in the long run, 
with small initial commissions and long renewals, than under 
the present haphazard plan. Now, by vigorous competition 
the agent is often compelled to write business practically at a 
loss, in the hope of making up his average later; then, his 
margin would be sufficiently small so that he would feel the 
necessity of refusing to yield. to any demand for a rebate. 

There are known to be agents (and large personal writers, 
too) who would gladly hail such an innovation in the life 
insurance field, as tending to place the business upon a more 
stable and satisfactory basis than it now occupies. Is it not 
possible that this plan would help to eliminate the much de- 
nounced and more practiced habit of rebating? 











SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


Admiral George Dewey, brother of Charles Dewey, president of 
the National Life of Vermont, was in town last week. 


Under circular No. 80, the brokerage committee has revoked the 
certificate of N. W. Reed, 1811 Amsterdam avenue. 


Within the last few days the revised card lists of licensed brokers 
have been placed in the cabinets. The present number is in the neigh- 
borhood of six thousand, some two thousand of the original quota 
having been “marked off’ or withdrawn, owing to the failure |to 
comply with the Exchange rule appearing under circular No. 74. 

Cotton storage offerings have been fairly active during the past 
week. S. Munn, Son & Co., through their broker, H. Withington, 
Jr., have placed several lines in Red Hook and Independent stores. 

Associate Manager H. C. Buchenberger of the Hamburg-Bremen 
Fire Insurance Company sailed on Tuesday for Germany. He will 
be away about six weeks. 

Manager Henry E. Hess is hard at work on the new Exchange 
Hand Book. It is expected that its issuance will not be long de- 
layed. 

Circular No. 81, issued by the arbitration committee, has caused 
no little amount of comment. It reads thus: “To secure greater 
care in writing policies at correct rates and under correct forms, the 
arbitration committee hereby gives notice that, from and after Oc- 
tober 2, a fine of $1 will be imposed for any error, clerical or other- 
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wise, brought to its attention and involving a violation of Exchange 
rules or rates.” 

Presumably this relates to the date upon which policies are written 
and not that from which they take effect. There are also doubts in 
some minds as to who pays the one dollar fine, the member, the 
policy clerk, or even perhaps the broker; also does this rule annul 
or affect the general regulation, section 11 (b) which reads: “The 
arbitration or grievance committee may impose penalty or fines not 
exceeding $100 for any one violation of rule or rate.” 

The days of celebration incident to the return of Admiral Dewey, 
involving crowds, confusion, display of bunting, fireworks, etc., 
passed without very serious damage to fire insurance interests. The 
only losses in New York for that time which amounted to anything 
were two—one in West Broadway and one in Broad street. 

This week companies resumed the closing of their offices at five 
o’clock on week days other than Saturdays. 


The brokerage’ committee has revoked the certificates of E. M. 
Grimes, 252 East Twenty-first street and E. L. V. Cheron & Co., 
54 West Eighteenth street. 

The New York Insurance Department is now engaged in the ex- 
amination of a number of companies. Among the first are the Wash- 
ington, Colonial. New York Fire and the United States branch of 
the Lancashire Insurance Company of England. 

The recently organized agency firm of King & Brown has just 
been appointed to the Metropolitan Agency of the Firemens of 
Baltimore. This company is coming rapidly to the front, and in the 
selection of this young and enterprising agency has shown much 
wisdom. King & Brown are also general agents of the company for 
New Jersey. and have, in addition. the suburban agencies of the 
Western of Toronto and the Palatine of England. A good line of 
business has already been secured and prospects are very bright. 


BOSTON AND VICINITY. 


Edward F. Everett, prominent in Boston fire insurance circles, 
who died at his home in Cambridge the past week, at the age of sixty 
years, was the oldest inspector connected with the New England 
Bureau of United Inspection. On his return 
Conn., where he was engaged in inspecting fire risks, he was stricken 
with pleuro-pneumonia. He was formerly a member of the insur- 
ance firm of Everett & Wass, and was later connected with John C. 
Paige & Co. His wife survives him. 

The Kings County Fire Insurance Company of Brooklyn, N. Y.., 
has been admitted to Massachusetts. William Gilmour, 35 Kilby 
street, representing Hall, Henshaw & Gilmour, is the agent. 

Adam Archibald, Boston agent of the Magdeburg of New York. 
has returned from visiting friends in Montreal. 

W. H. Smith has been elected chairman of the Worcester com- 
mittee of the New England Insurance Exchange, succeeding U. C. 
Crosby, now secretary of the New Hampshire Fire Insurance Com- 
pany. Mr. Crosby continues as chairman of the factory improvement 
committee. 

The report of the tariff committee of the Boston Board of Fire 
Underwriters, in which a few slight changes in rates were recom- 
mended, has been accepted. 

W. R. Davis of the Factory Insurance Association has been ap- 
pointed an inspector for the New England Bureau of United In- 
spection, succeeding Lemuel Pope, who recently resigned. 

Final action on the rules of the National Fire Protection Associa- 
tion for carbonic acid fire extinguishers will be taken by the New 
England Insurance Exchange at the meeting Saturday. 

The New England Insurance Exchange will be represented at the 
meeting of the Maine Association of Local Fire Insurance Agents, 
in Bangor, on October 19. 

Life and Casualty Notes. 

The announcement that the National Life of Vermont will go on 
a three per cent reserve basis on January 1, 1900, is followed by 
rumors that there are several Massachusetts companies that would 
like to take the same step. and it is stated that the matter is very 
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likely to be introduced into the legislature the coming winter. In 
his last annual report, Insurance Commissioner Cutting spoke very 
forcibly upon the subject, and some of the best actuaries in the State 
fully agree with him. He said: 

“There seems to be no good reason to vary from the present 
standard of four per cent, which is conservative and sufficient. * * * 
There now appears no adequate and prudent excuse’ for requiring 
the companies to call upon the public for any higher premium pay- 
ments or for piling up any greater reserves than the present stand- 
ard demands. The companies, with few exceptions, are continuing 
to return substantially the same rates of dividends, and at the same 
time largely increasing their surplus, independent of market fluctua- 
tions. 

At the meeting and dinner of the Boston Life Underwriters Asso- 
ciation at Young’s Hotel, on the 17th inst., among the prominent 
guests expected are J. L. Johnson, president; E. B. Castine, vice- 
president of the National Association; ex-Presidents Plummer and 
Cochrane and J. L. Register, chairman of the national executive 
committee. 


F. A. C. Hill, manager of the Boston office of the Equitable Life. 
has entered into an incontestable contract with a non-forfeiture 
clause, with Miss Harriet Sherburne, a charming lady of Beacon 
street. 


The Metropolitan Life, which is making quite a push for business 
on its ordinary branch, is fitting up elegant offices in the Pope 
Building. 

The recent action of the New England Mutual Life in issuing a 
new policy, with extended term insurance in it, as a non-forfeiture 
option, recalls the fact that, so far as recollection goes, it is the first 
Massachusetts company to take the step since 1881, when the paid-up 
policy and surrender value act went into effect. 

The case of the prominent citizen of Charlton, Mass., who, on Fri- 
day, took out $26,000 of accident insurance, and who was killed by 
the cars on the following Sunday, while getting upon a train while 
it was in motion, would seem to afford the insuring companies 
grounds for contesting; and not to their discredit, either, as was the 
case when Henry A. Lawrence was killed while crossing the rail- 
road tracks at Malden, being struck by an express train. A certain 
company delayed payment, but thought it best not to let its action 
become too conspicuous, and so the claim was paid. The cause for 
its action was subsequently quite apparent. The Charlton man 
clearly violated the terms of the policy which prohibit the assured 
from getting on or off a public conveyance while it is in motion. 


NORTHWEST ASSOCIATION ECHOES. 

The spirit of a great hope pervaded the gathering of the managers 
and field men last week, despite the shadow of trusts and hostile 
legislation with which the business of insurance is undeniably 
afflicted. The happy reconstruction of the commission question by 
the executives of the principal companies is an augury of success, as 
for the first time in twenty years are the managers, specials anJ 
locals found working hand in hand for the highest interests of all. 

The meeting of the Fire Underwriters Association of the North- 
west was as interesting as ever, and while the lack of discussion was 
again a conspicuous feature, the attention paid to all the papers and 
addresses showed that this association in its thirtieth year has lost 
none of its power to stir the souls of the best men engaged in the 
business, and who, in spite of daily greed and daily care, relish this 
yearly chance to live the life of the mind and heart. Six hundred 
names are now enrolled as members, and after a spirited election, in- 
volving four candidates, the choice of president for the ensuing year 
fell upon Otto E. Greely of Minneapolis, with Cyrus Woodbury of 
Columbus, Ohio, as vice-president; J. A. Kelsey as treasurer and 
D. S. Wagner as secretary. 


The death roll was an exceptionally long one, nine members hav- 
ing forever ceased their labors. Tributes of respect were mingled 
with the tears of regret in memory of the illustrious J. O. Wilson, 
the stalwart veteran; E. H. Berry, the industrious H. S. Seage, the 
whole-souled Karl Schemann; the devoted John E. Thomas, the 
able Frank A. Thompson, the noble George W. Reynolds, the 
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manly George H. Gilbert and the unfortunate David T. Devin, while 
kindly reference was also made by President Whitney to the dis- 
tinguished officials outside of the membership who graced their pro- 
fession in life and even from their graves extend a hallowed influence 
upon their successors; Sewall and Wensley of New York, Preusser 
and Wollaeger of Milwaukee, Harris of Newark and Durand of 
Chicago. 

The programme was carried out as planned with the exception of 
Elmer H. Dearth’s paper, Mr. Dearth, former Minnesota Insur- 
ance Commissioner and now general agent of the Manhattan, being 
unavoidably absent. The president’s address had the merit of brevity 
and was followed by the equally brief and interesting annual ad- 
dress of George W. Hayes, Jr., of New York. Mr. Hayes is always 
graceful and scholarly in the use of language as well as in the syn- 
thesis of his thoughts, but was slightly in error in referring to the 
present meeting as “the last one of the nineteenth century,” inas- 
much as President Greely expects to have the honor of holding 
those obsequies in 1900. 

The star boarder, however, was President Woodworth of the Na- 
tional Association of Local Fire Insurance Agents, who electrified 
those not previously known to him with an address of unusual merit, 
interspersed with extemporaneous comment and anecdote. Mr. 
Woodworth is gifted with the faculty of speaking plainly and forci- 
bly, with sincerity and kindness, and received a tremendous ovation 
from the field force. “If you offer us extra commissions in viola- 
tion of your own pledges, don’t expect that we, as local agents, will 
be virtuous enough to refuse. We are hungry.” And again: “We 
stand here to-day on common ground facing a common enemy en- 
trenched behind every human. weakness and every incentive to 
human greed, and I would be false to the trust imposed upon me 
by God and man if I neglected this opportunity to speak the truth 
as I see it, without reservation or limitation. The National Asso- 
ciation of Local Fire Insurance Agents volunteers its services. The 
opportunity and responsibility are yours.” 


Mr. Greely of the Phenix is a gentleman of broad culture and 
strongly impressed with the ethical sentiment in business. His paper 
on “Anti-Trust Agitation and the Highest Duty of the Under- 
writer,” was much more than a mere insurance dissertation, and 
President Hollinshead of The Union of Philadelphia fitly character- 
ized it as an essay of public interest and one eminently proper for 
general circulation. A cognate address was that of A. H. McVey 
of Des Moines on “Trusts,” whose remarks are equally worthy of 
careful study and discussion. Mr. McVey is a practical lawyer as 
well as a scholar, and has heretofore contributed matter of great 
value to the association and its members. 

H. N. Kelsey of the Norwich Union comes of an able insurance 
family and spoke after the manner of a Dewey parable, the insurance 
situation being likened unto a ship with Commodore Kelsey on the 
bridge. Mr. Kelsey's chaste idealism was soothing, and as his audi- 
ence was in a poetic mood his address was kindly received and 
warmly applauded. 

Cyrus Woodbury of the Queen is a quiet and tactful gentleman, 
esteemed by his agents and associates as much as by his superior 
officers, and his views as to the “present duty of the special agent”’ 
were naturally awaited with much interest. Mr. Woodbury did not 
disappoint his hearers in laying emphasis upon the qualities of the 
special agent in the capacity of a school-master not only for agents 
but for the general public or, at any rate, the legislative portion of it. 
He favored the principles of schedule rating and pointed out the 
political schemes underlying much of the hostile spirit shown toward 
insurance interests. 

J. W. O’Brien of Grand Haven is another able Phenix as well as 
Irishman who knows what’s what and is not afraid to assert it at the 
right time. “Too many detective agency methods, too much secrecy. 
too much cross-purpose games,” says: Mr. O’Brien, who, though of 
French extraction, is not partial to Dreyfus methods in fire insur- 
ance. A plea for more directness and greater candor in business 
was the burden of his song. 


Charles C. Martin of Kansas City, like H. N. Kelsey, is a Norwich 
Union man, and an admirer of clean hands and pure hearts. His 
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remarks on “Co-operation, Past and Future,” were looked for with 
anxiety, as many of those present are more than willing to learn 
how it can hereafter be had in Missouri without eating crow. Mr. 
Martin naturally could do but little more than state general prin- 
ciples and general virtues in contrast with unprincipled specifics and 
specific vices. His paper was discussed by President Hollinshead 
of The Union of Philadelphia, W. R. Townley of St. Louis, I. S. 
Blackwelder of the Niagara and President Woodworth of Buffalo. 
The latter spoke to the point, and believed that less exaggeration 
would diminish the need for co-operation. He summed up: “Less 
talking, less complaining, less defaming of men behind their backs, 
and not trying to do too much.” 

A bright young man from Detroit is W. T. Benallack, whose tribe, 
like Abou Ben Adhem’s, should increase. He is the electrical in- 
spector of the Michigan Inspection Bureau and interested the audi- 
ence with a rapid-fire talk on the “Pranks of electricity with all of the 
pranks on the table ready for examination.” The next electrical 
exhibit was that of Garrett Brown, scholar, editor, publicist and 
general jollier, all of Denver, in the State of Colorado, and of the 
United States at large. Brother Brown spoke of “The wisdom of 
managerial inconsistency,” and, as a worthy disciple of Emerson, 
“allowed” that “inconsistency is a positive mark of genius, Solomon, 
Julius Caesar, Napoleon Bonaparte and Brigham Young being cases 
in point.” He further allowed that “the wisdom of managerial in- 
consistency is the science of right reasoning applied to hypothetical 
rules constructed for the justification of the sinner, either before 
or after the offense.” 

In the course of the meeting two further deaths were announted, 
Christopher Hartman of the Nebraska Inspection Bureau of Omaha 
and Hiram H. Lee of Des Moines, special agent of the National of 
Hartford, who died at Ottumwa. Suitable action was taken in both 
cases through proper committees. 

The week was full of social functions in honor of the hundreds 
of insurance guests and visitors, the most important being the dinner 
given by the Illinois Association of Local Fire Insurance Agents to 
President Woodworth of the National Association, at the Chicago 
Athletic Club, Wednesday evening, September 27. Mr. Woodworth 
again made a stirring address, being followed by President Whitney 
of the Fire Underwriters of the Northwest, J. Wachenheimer of 
Peoria, C. P. Whitney, S. A. Rothermel, Holger de Roode: and 
others. 

And now for the new era! To quote George W. Hayes, Jr., ‘Let 
us send to our home offices the ringing message which, phrased by 
Edward Everett Hale, electrified the people of this broad land a 
generation ago: 

Look up, and not down; 
Look forward, and not back; 
Look out, and not in— 
Lend a hand!” 





CORRESPONDENCE. 


SAN FRANCISCO. 


(From OuR OWN CORRESPONDENT. ] 


Last week the State Commissioner issued a certificate of authority to 
an applicant entitled the Los Angeles County Mutual Fire Insurance 
Company of Los Angeles. This makes the ninth county mutual to which 
certificates of authority have been issued. Following are the other eight: 
Mutual Fire Association, Paso Robles; Sonoma County Farmers Mutual 
Fire Insurance Company, Santa Rosa; Ventura County Mutual Fire In- 
surance Company, San Buenaventura; Orange County Farmers Mutual 
Fire Insurance Company, Santa Ana; San Diego County Fire Association. 
San Diego; San Bernardino County Mutual Fire Insurance Company, On- 
tario; Humboldt County Fire Insurance Association, Ferndale, and the 
Scandinavian Mutual Protective Fire Insurance Association, Fresno. 
Note.—Commissioner’s office says this list has never before been pub- 
lished. 

The New Amsterdam Casualty has applied for admission into Cali- 
fornia. 

The city agency of the Royal, heretofore controlled by J. D. Maxwell 
Company, has been added to the Gordon & Frazer agency. 

October 1 the Sun Insurance office will vacate the old quarters, 422 
California street, in favor of 215 Sansome street, the official home of the 
Sun’s new agent, J. B. F. Davis & Son. 

The agents and other assistants of the Pacific Mutual Life were recently 
given a banquet by the board of directors, It was in the nature of a 
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testimonial for faithful services rendered the company by its employees. 
Previous to the banquet there was held an officiai meeting, at which the 
past year’s highly satisfactory work, as presented in the report of Secretary 
Jasper N. Patton, was reviewed with pleasant all-’round comment. After 
mapping out work for the future, President George A. Moore delivered a 
speech of happy structure, followed by Superintendents Harwood, Wright 
and Foster. 

Henry J. Crocker has been elected a director of the Pacific Mutual Life 
Insurance Company, vice L. P. Dresler, deceased. 

The American Fire of New York has been transferred from the Davis & 
Henry to the L. B. Edwards agency. 

J. F. Leighton of St. Louis, representing Security Trust and Life In- 
surance Company of Philadelphia, is here for business and pleasure, and 
renewing old acquaintances. He has filed application for this Philadel- 
phia company’s admission into California, having selected Milton J. 
Green for general agent. 

Wm. Greer Harrison, coast manager of the Thames and Mersey, and 
who left seven days ago for the East, has been elected president of the 
Olympi Club. 

F. W. Voogt has succeeded Davis & Henry as agent of the Maryland 
Casualty Company. ALPS. 

San Francisco, September 25. 





NEW ORLEANS. 


[FROM OUR OWN CORRESPONDENT. ] 


Another company, the Northern Assurance, is, we understand, without 
a representative in this city, as a result of attempted enforcement of 
signature of their agents, Shelby & Coleman, to fifteen per cent commis- 
sion pledge, while a few more will probably be met in the same way 
during the coming week. In the meantime, almost all of the companies, 
notably those with a good local business on their books, are quietly rest- 
ing on their oars pending action by the association at the coming special 
meeting at Hot Springs, Va., on October 11. The recent action of the 
Western Union in adopting a graded commission basis seems to meet 
with general favor here as a solution of the difficulties existing. 

The recently published rates on sugar houses in Louisiana promise to 
lead to considerable trouble just at this time, on account of the condition 
of the planter and insurer this season, nearly all of the best class of plants 
having been raised in rate to a greater or lesser degree. Many of our 
leading managers and agents, while admitting that, as a class, this busi- 
ness has not been profitable to the companies for a few years past, con- 
tend that it is unwise and bad policy to make a raise in rates just at this 
time when the planters, through freeze and other unfortunate condi- 
tions existing last year, have a comparatively short crop, and every cent 
counts. This, coupled with the fight against all classes of trusts and 
combinations to maintain rates, now sweeping over the entire South, and 
causing adverse legislation, makes it extremely difficult to maintain even 
existing rates. As one very prominent planter stated to me: ‘‘You fel- 
lows wait until we have had a bad year and need every cent, and until 
we have given up our own sugar planters’ mutual company, so that you 
think you have us where we can’t get any other insurance, and then 
raise our rates.’’ This same planter had, just previous to issuance of 
present rates, gone to considerable expense in putting in additional fire 
fighting apparatus, in order to have his rate reduced, but instead has had 
it raised. At least one company has already given notice that it would 
not abide by the new tariff, but would continue to write under old rates, 
and others will no doubt take the same stand. 

The agency for the ‘‘Preferred Accident,’’ for many years past in the 
bands of Franke Watson and Watson & Buckner, has recently changed 
hands, Mr. Watson withdrawing to take charge of the Life and Accident 
department of the firm of Strandback & Stern, general agents here for the 
tna, and A. D. Parker, a leading young business man, obtaining the 
general agency of the Preferred Accident. Mr. Parker has formed a 
partnership with M. N. Buckner of the oid firm of Watson & Buckner, 
under the firm name of Buckner & Co., who will actively push the Pre- 
ferred Accident to the front. 

Col. W. R. Lyman, for many years one of the leading underwriters of 
this section, who recently retired entirely from the local agency business. 
leaves this evening for an Eastern trip on combined business and pleas- 
ure, and agents here are already speculating on what general agency he 
will bring back with him. With his wide personal acquaintance with 
agents and business throughout the entire Southern field, any company 
would be fortunate in securing his services. 

During the past week another company has been added to the roll of 
those insisting on signature of their local agents to fifteen per cent com- 
mission pledge, when Marshall J. Smith & Co. suspended writing business 
for the Orient. 

The Baloise, represented here since its entry into the State by the 
Lyman Agency, has changed hands and is now with Rose & Castles. 

New Orleans, La., September 23. 





CASUALTY INSURANCE. 


—The New Amsterdam Casualty has entered Louisiana. 

—The Western Mutual Accident and Sick Benefit Association of Lincoln, 
Neb., has applied to the Nebraska Department for a license. ¢ 

—The accident and health departments of the Maryland 
Casualty’s Philadelphia office are now in charge of Walter Beaty. 


insurance 


—Spencer & Boss of Providence, general agents for the London Guaran- 
tee and Accident, have resigned, and will hereafter represent the Maryland 


Casualty. 

—The National Surety Company, which has been guaranteeing ware- 
house receipts in the East, is about to go into this class of business on a 
large scale in the Western States. The company’s guarantee renders such 
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receipts safe security for collateral loans, and the scheme seems to have 
been successful from the start. 


—W. E. Barton of Indianapolis has been appointed special agent for the 
Hartford Steam Boiler and the liability department of the Travelers of 
Hartford. 


—The New Amsterdam Casualty and the General Accident of Perth 
have been licensed to transact accident and employers’ liability business 
in Illinois. 


—The Frankfort American’s health insurance business in Philadelphia 
is now in charge of Mr. Mifflin, who was formerly connected with the 
Fidelity and Casualty Company. 

—Accident tickets are now being issued by the Travelers, insuring 
womén as well as men. This company has recently supplanted the 
Fidelity and Casualty on the lines of the New York Central. 

—James T. Miller will assume charge cf the accident and health de- 
partments of the New Amsterdam Casualty in Philadelphia. He was 
formerly connected with the local agency of the Maryland Casualty. 


—The Sick and Accident Insurance Company is a new mutual concern 
recently organized at Toledo, Ohio. Prominent among the organizers are 
John H. Todd, Samuel C. Strump, Joseph L. Yost, W. C. Chapman and 
J. C. MacBroom. 


—The National Indemnity and Insurance Company of Baltimore has 
complied with the laws of Delaware, District of Columbia, Pennsylvania, 
Chio, Illinois, Michigan and Wisconsin, and will doubtless enter these 
States in the near future. 


—The Attna Registry Company of Nashville is issuing certificates in- 
suring the return of lost keys, each certificate being accompanied by an 
accident policy for $1000 in the United States Casualty. The yearly cost 
of these benefits is one dollar. 

—The Chicago plate glass compact is said to be working effectively, as 
far as rates are concerned, but some members do not appear to be living 
up to the commission end of the agreement, as in many cases thirty and 
forty per cent is being paid to brokers. 

—R. W. Alexander, for some time agent/of the Fidelity and Casualty at 
Buffalo, N. Y., has resigned, and'is succeeded by Special Agent Delaney. 
Mr. Alexander will manage the city business of the United States Cas- 
ualty, the agency of which is held by Vedder & Wood. 

—At the recent quarterly conference of the ‘“‘compact” liability com- 
panies, which was held at Hartford, President John T. Stone of the Mary- 
land Casualty signified a desire to join the ‘‘compact,’” and expressed 
himself as in sympathy with the work being accomplished. 

—John W. Donahue, who has been resident manager for the Union 
Casualty at Philadelphia for the past year, has resigned to take the 
position of assistant manager of the New England territory of the United 
States Casualty, with headquarters at Boston. His departure from Phila- 
delphia is much regretted by his numerous friends in that city. 








NEWS OF THE WEEK. 


Western Union Affairs. 

Since The Union adopted the new rule of graded commissions at its 
annual meeting at Niagara Falls results have proved the expediency of 
such a move to strengthen the organization by the accession of companies 
who hitherto have hesitated about joining, and the withdrawal of resigna- 
tions which had been sent in previous to the annual meeting. Already the 
Merchants of Newark and the Westchester have withdrawn their resigna- 
tions, which were to have taken effect this month. Applications for mem- 
bership have been received from John P. Hubble, Western manager of the 
Greenwich; President R. B. Bcath of the United Firemens, Manager J. J. 
McDonald of the Connecticut and the Indianapolis Fire. It is stated that 
in a very short time other companies will join. Among these are men- 
tioned the Grand Rapids, the New Hampshire, the Prussian National, the 
Union of Philadelphia, the Firemens of Newark, the Boston and the 
National of Ireland. Manager Tupper of the Queen at Atlanta has filed 
application for membership. This was made necessary by the rule making 
membership obligatory in all sections of Union territory. It has been 
definitely decided that the graded commission plan will be adopted in 
Kentucky and Tennessee, although at one time there seemed to be a 
strong sentiment in favor of eliminating these States. Word has been 
received from the Pacific Coast Board, which operates in conjunction with 
The Union in Colorado, Wyoming and New Mexico, that the graded com- 
mission plan, including the separation principle, will be enforced in these 
States. 

So far the non-Union companies have not been able to determine upon 
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any united plan of action. This is due mainly to the lack of interest 
shown by the largest non-Union companies in the meetings which have 
been held, and for the present any further attempt at co-operation will be 
abandoned. Delaware, Reliance and Northwestern National have ex- 
pressed their determination to act independently, and what other com- 
panies will do will be decided when it is seen how the new rules effect 
their business. President Cram has announced the managing committees, 
and has endeavored to make selections best fitted to strengthen the or- 
ganization. The list of committees is as follows: 


Governing—W. H. Cunningham, Fire Association; H. P. Gray, Hanover; 
John Marshall, Jr., Royal Exchange; Eugene Harbeck, Phenix of Brook- 
lyn; Fred. S. James, National of Hartford; John S. Belden, London and 
Lancashire; Law Brothers, Royal; Cofran & Bissell, Hartford; Goodwin, 
Hall & Henshaw, Union of London; J. A. Kelsey, Aachen and Munich; J. 
F. Downing, Insurance Company of North America. 

Membership—Conrad Witkowsky, Hamburg-Bremen; C. H. Bigelow, St. 
Paul Fire and Marine; Martin Collins, Fire Association; C. B. Gilbert, 
Lancashire; John J. Henry, Newark Fire; A. W. Damon, Springfield; 
Charles Lyman Case, London Assurance. 

Arbitration—Thomas S. Chard, Firemans Fund; Charles H. Barry, 
Pennsylvania; H. M. Magill, Phoenix of Hartford; W. S. Warren, Liver- 
pool and London and Globe; Frank H. Whitney, Michigan Fire and 
Marine. 

Grievance—Eugene Cary, German-American; A. J. Harding, Springfield; 
J. M. Decamp, Liverpool and London and Globe; J. J. Clark, Detroit Fire 
and Marine; B. W. French, Orient. 

Bulletin—I. S. Blackwelder, Niagara; C. D. Dunlop, Providence-Wash- 
ington; J. J. Purcell, Sun; R. J. Smith, Traders; George M. Fisher, 
Palatine. 

Fire Protection Engineering—H. C. Eddy, Commercial Union; Keller & 
Gallagher, AStna; Martin Bennett, Scottish Union; R. H. Garrigue, Mer- 
chants of Newark; J. M. Neuburger, Atlas; M. F. Driscoll, Phoenix of 
London; Truman W. Eustis, Manchester. 

Special Committee on Trusts—Hall & Henshaw, Union of London; 
Martin Bennett, Scottish Union; Cofran & Bissell, Hartford; Fred. 8S. 
James, National of Hartford; Law Brothers, Royal; W. S. Warren, Liver- 
pool and London and Globe; J. H. Washburn, Home of New York. 





Fire Underwriters Association of the Northwest. 

ON Wednesday of last week the above named association convened its 
thirtieth annual session at the Auditorium hotel, Chicago. President F. 
H. Whitney called the meeting to order, and found over three hundred 
members facing him. According to the secretary’s report, the member- 
ship now numbers 599, a net ga’n of fifty-nine for the year. The presi- 
dent’s address was read and referred to a committee comprised of Fred. 
Williams, D. W. Andrews, R. D. Harvey, James F. Joseph and J. W. 
O’Brien. 

George W. Hayes, Jr., of New York, was then introduced to read the 
annual address, and he was followed by C. H. Woodworth of Buffalo, 
president of the National Association of Local Fire Insurance Agents, 
who read a paper on ‘‘The Opportunity and the Responsibility.” 

The first business of the afternoon session was the appointment of the 
following nominating committee: W. P. Cobban, E. S. Wheeler, W. R. 
Townley, C. L. Andrews and J. O. Lee. Otto E. Greely of Minneapolis, 
adjuster for the Phenix of Brooklyn, was then introduced to read a paper 
bearing the title ‘‘Anti-Trust Agitation and the Highest Duty of the 
Underwriter.’””’ The paper was so warmly received that it was recom- 
mended to have it printed for general distribution. ‘On the Bridge of the 
Ship Underwriter’ was the title of the next paper, which was reai by H. 
N. Kelsey of Chicago, special agent of the Norwich Union. Elmer H. 
Dearth of Minneapolis being unavoidably absent, A. H. McVey of Des 
Moines, Iowa, was called upon to read his paper on ‘Trusts,’ which 
closed the day’s proceedings. 

On Thursday morning Fred. Williams of Chicago read the report of the 
committee on the president’s address. The nominating committee re- 
ported the following ticket for directors, which was duly adopted: J. A. 
Kelsey, J. O. Lee, D. S. Wagner, Howard Demott, S. E. Cate, George C. 
Mott, W. L. King, Otto E. Greeley, R. L. Reynolds, Cyrus Woodbury, D. 
W. Andrews, John E. Davies and F. A. Vernor. Cyrus Woodbury, special 
agent of the Queen, then gave his ideas on ‘“‘A Present Duty of the Special 
Agent.’””’ He was followed by J. W. O’Brien of Grand Haven, Mich., 
special agent of the Phenix of Brooklyn, on ‘Underwriters,’ and then 
Charles C. Martin cf Kansas City, Mo., spoke on ‘‘Co-operation—Past and 
Future.”” Col. Garrett Brown of Denver, Col., closed the morning session 
with a witty paper on ‘‘The Wisdom of Managerial Inconsistency.” 

The only paper presented at the closing session on Thursday afternoon 
was by W. T. Bellanack, electrical inspector of the Michigan Inspection 
Bureau, on “The Pranks of Electricity.”” Resolutions on the deaths of 


deceased members were unanimously adqpted. The election of officers 
was warmly contested, with the result that Otto E. Greeley of Min- 
neapolis was chosen president and Cyrus Woodbury, vice-president. 
retary D. S. Wagner and Treasurer H. N. Kelsey were re-elected. 
EXTRACTS FROM ADDRESSES. 
George W. Hayes, Jr., of New York city read the annual address. from 
which we take the following extracts: 


Sec- 
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In the heart of every fire underwriter in America to-day there is a feel- 
ing of anxiety and dread of the future. 

What is the matter with the business? 

Too many companies? 

No. The great commercial centers of this country need all of the good, 
reliable indemnity that is offered to-day. 

Are the premium rates too low? 

Are the expenses of the business too high? 

Well, when a man does not feel very well, looks it, and says so, every 
friend he meets diagnoses the case differently, and proposes a different 
treatment for cure. It is much the same with the matter under dis- 
cussion. : 

Most regretfully admitting of the discouragements of the hour, how 
can we, the fieid men, help our compary officers and managers to better 
the condition of things? By studious, careful work; by honest, truthful 
teachings of facts; by using all diligence and faithfulness in obeying 
orders. 

* = * 

We fire underwriters have a single word that expresses the purpose of 
our daily, weekly, monthly, yearly business endeavors. A magical word— 
one to conjure with—results. 

What were the results of fire underwriting in America last year? 

The experience of the 162 fire, marine and inland joint stock fire in- 
surance companies reporting to the New York State Insurance Department 
for 1898 is as follows: 








Premiums received ........... ET eRe TL $127,730,726 * 
LORBCE POLE occcccccccscccscecbviescccovscocvese $74,660,521 
Increase in liabilities during the year (out- 
standing losses, unearned premiums and all 
other claims) ............2++% iin seeee core oe 4,732,984 
Actual expenses paid .........cecee eee eeeceeees 50,256,871 
Loss for the year, 1144 per cent of premiums.... 1,919,650 
PSNI aura aicisie, 0re/otas' 6 aveleys Siew aieivc pro eck os. 056100 $129,650,376 $129,650,376 
THE SAME FOR EIGHT YEARS, 1891 TO 1898, INCLUSIVE. 
Premiums received ....... SSAC Sees oaicieaseeee $990,699,691 
BONGO “OHNE. “onwisscns c00ccsn res cigar e bie Mian wines a $587,523,329 
Increase in liabilities during the period (out- 
standing losses, unearned premiums and all 
Other CAINS) 3 .....ccscccccceccs eleieiniat as = iene 33,286,250 
Actual expenses paid ............06. Semana ae 357,432,479 
Profit for the period, 1%4 per cent of premiums. 12,457,633 
TOURIB .6ciccses setaneeneweney eccccccsces $990,699,691 $990,699,691 


The figures quoted in this year’s semi-annual statements of the com- 
panies as reported to the Insurance Department of the State of Georgia 
give us a cold chill as we read them. 

All of the companies admitted to the State, fifty-nine in number, report 


total income for the first six months of this year in sum of..... $53,346,762 
Total expenditures .......... EE ERS CA EEE TERE ONT ee ee 59,015,792 
@ “FERCCES GF CEPCRAIGUIOS: 6c sc cece vtccecccccugubacsesseacee $5,669,030 


Only seven companies of the fifty-nine were able to keep their expendi- 
tures within their incomes, the total income of the seven being $4,613,313, 
with excess of income over expenditures in total sum of $140,366 for these 
very fortunate seven companies. | 
* * * 

1 

In October, 1871, Chicago was in ashes. The fire insurance companies— 
some of them—emptied their treasuries; others were seriously crippled by 
the drain upon their financial resources, and the policyholders of this 
great city owe a debt of gratitude to the companies which thev have 
never forgotten. What was the lesson of that and other great conflagra- 
tions? To, in making our rates, consider what the architects term ‘“‘the 
factor of safety,’ to provide for the conflagration hazard; and this, has 
been done. Let the people of this great city, and of this broad land, ask 
of their agents concerning the financial standing of the companies to-day. 
The companies are strong corporations; they are well managed corpora- 
tions; they are honestly managed corporations. 

It is simply impossible of belief that the people of our country are going 
to stand idly by and permit that the fire insurance companies, many of 
whom their grandfathers, fathers and they themselves have known well 
all of their lives, shall be legislated to death! They should not allow the 
blatherskite and the demagogue to imperil the security that is behind the 
indemnifying contract of the corporations which have stood the test of all 
these years! We, the special agents, in our business intercourse with the 
local agents, who are the constituents of the law makers, can do much to 
properly guide insurance legislation. 


C. H. Woodworth, president of the National Association of Local Fire 
Insurance Agents, read a paper on ‘‘The Opportunity and the Responsi- 
bility."", Among other things he said: 


I have been requested to emphasize the fact that the National Associa- 
tion of Local Fire Insurance Agents is powerless for evil. This is so 
evident to me that it seems superfluous to speak of it again, but in de- 
ference to the opinions of others, I again express my positive conviction 
on thig question in the words of my annual address: ‘The association can 
be of great help to the business and to all engaged therein if it makes 
proper recommendations to its members, and prefers proper requests to 
the companfes. If it exceeds or varies from such a line of action it is 
powerless, and if it persists in such excesses or variations it will be de- 
stroyed. The enactment of personal, partisan, sectional, ill-considered or 
unreasonable legislation would be valueless to the instigators, and would 
inevitably check the progress and diminish the power of our organiza- 
tion.”’ 

* a + 

Present conditions demand more uniform, consistent and systematic 
methods of rating than generally prevail. Efforts to classify the business 
and compile records of losses and premiums upon each class for the pur- 
pose of finding the fire cost, which is the necessary basis of equitable 
rating, should not be abandoned. If companies will not join in a general 
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and comprehensive work of this kind they should at least take it up in 
the anti-compact States, for no uniform rating is likely to be permited 
there unless based upon actual data, reasonably complete and entirely 
intelligible. If such work is not in accord with the functions of the Fire 
Underwriters Association of the Northwest, is it not advisable that the 
Union and the non-Union companies should appoint committees to jointly 
plan and put in operation a system of classification and records which may 
be used as a basis for uniform rates—where such rating is permitted by 
the State—by such companies as may choose to use them. Where the use 
of such data for making uniform rates i3 not allowed by the State it might 
be used as a basis for each company to establish its own danger line. 
The classification should be as simple and as easily to be understood as 
possible, and the information compiled should be open to all and published 
at stated periods. The interest of the policyholder in the fire waste and 
his need of equitable and uniform rates can be brought home to him by 
such data. 
* ® a 

My observations at the conference of Governor Sayres not only im- 
pressed me with the gravity of the insurance situation, especially in the 
States where the hostility to trusts is most aggressive, but also with the 
evident possibility of relieving our business from the effect of such hos- 
tility. In addition to the governors and attorneys-general, there were 
present at the conference congressmen, judges, State legislators, editors 
and other prominent citizens, and I think that we should consider that 
their views fairly represent the sentiments of the people. But one speaker 
in the conference spoke unjustly of insurance companies, and his reference 
to them was received without applause by the audience. In private con- 
versations the members expressed sympathy for the local agents and 
evinced a willingness to treat the companies fairly. From these indica- 
ticns it is not unreasonable to suppose that there is a possibility of ob- 
taining some mitigation of the hardships prevailing in those States. We 
should not hope, however, that this can be done unless the matter is 
handled courteously, fairly and openly. 

t & 


It may be said, to sum up the present situation, that the fire insurance 
business is in a critical condition, and that local agents are in the greatest 
immediate danger. The blame for the present status need not be con- 
sidered except to note that it attaches to all engaged in the business. All 
being practically agreed upon the remedies, mutual helpfulness and co- 
operation among all classes engaged in the business are required in ap- 
plying them. The National Association of Local Fire Insurance Agents 
volunteers its services. The opportunity and responsibility are yours. 





South-Eastern Tariff Association to Meet at Washington. 

A SPECIAL dispatch from Atlanta says: , “Letters and telegrams from 
Hot Springs, Va., indicate that it is doubtful if comfortable accommoda- 
tions can be had there for the meeting of the South-Eastern Tariff 
Association, October 11. To meet the convenience and request of many 
members, the executive committee has selected the Arlington hotel, Wash- 
ington, D. C., as place of holding same, the date remaining the same. 
This will not conflict with the Dewey celebration, which takes place this 
week.” 





The Fire Insurance Law Chart. 

THE Spectator Company recently issued a chart showing the principal 
requirements of the different States relative to the standard policy and 
valued policy law, resident agent law, coinsurance law, reinsurance in 
unauthorized companies; also giving the dates when annual statements 
are to be filed, when tax statements are required and the amount of tax 
to be paid in the several States. This chart was prepared with unusual 
care, after consulting the laws of the different States and communicating 
with the State officials in charge of the insurance departments. After the 
matter was in type proofs were sent to each one of the supervising officers, 
and were returned to us with his ‘‘O. K.’”’ There were minor changes 
made in two or three instances, and these were duly corrected before the 
chart was printed. 

Since its publication we have received two or three communications 
asking if we were not in error in printing Illinois as having an anti-com- 
pact law. We addressed this inquiry to Superintendent Van Cleave of the 
Illinois Department, after the chart was issued, and received from him the 
following reply: 

INSURANCE DEPARTMENT, 
State of Illinois, 
September 15, 1899. 
To the Editor of THE SPECTATOR: 

Your letter of the 13th inst. is at hand and noted. There is an anti-pool, 
trust and combine law in this State applicable to all corporations doing 
business in this State. I send you a copy of the corporation laws under 
separate cover, on page 64 of which you will find the law referred to, and 
inclosed herewith I send you form of affidavit which all corporations, in- 
cluding insurance companies, are required to make and file with the Sec- 
retary of State. These facts were the basis of checking the correctness of 
your chart relative to an anti-compact law in this State. There is no 
anti-compact law in this State which relates exclusively by its terms to 
insurance companies. With these facts I will leave it to you to determine 


whether the answer in your chart is correct or should be amended. Very 
(Signed) JAMES R. B. VAN CLEAVE, 
Insurance Superintendent. 


The affidavit referred to by him requires every corporation to certify 
under oath that such corporation “is not now a member of or a party to 
any pool, trust, agreement, combination, confederation or understanding 
with any other corporation, partnership individual or any other person or 


respectfully, 
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association of persons to regulate or fix the price of any article or mer- 
chandise or commodity.” 

It will be noted that Superintendent Van Cleave says that insurance 
companies are required to make and file this affidavit to the Secretary of 


State. This confirms the correctness of our chart in stating that Illinois 
has an anti-compact law. 

As regards Indiana, it is stated in the chart that reinsurance in un- 
authorized companies is prohibited. The proof was returned to us by the 
Auditor of Indiana as ‘“‘O. K.” containing this statement. In hunting up 
the laws, however, we find that it is only the Indiana companies that are 
prohibited from insuring in unauthorized companies; there should, there- 
fore, be a foot note to the chart to this effect. In every other respect we 
believe this chart to be correct as certified to us by the various insurance 
officials. We have received many commendations for the accuracy and 
usefulness of this chart, and with many duplicate orders from companies 
and agents who find it a most convenient chart for ready reference in 
regard to the points mentioned therein. 





The Equitable Life and the Anti-Rebate Compact. 
IN THE SPECTATOR of last week we printed the letter of J. W. Alexander, 
president of the Equitable Life, to Hon. Thomas B. Reed, announcing the 
withdrawal of the Equitable from the Anti-Rebate Compact. D. P. Kings- 
ley, third vice-president of the New York Life, has issued a circular to the 
agents of that company in reply to the letter of President Alexander. 


THE NEw YORK LIF®’s REPLY TO PRESIDENT ALEXANDER. 


After quoting Mr. Alexander’s letter, the circular says: 

It goes without saying that this company and the life insurance world 
generally would welcome heartily an earnest movement against rebating 
by the management of the Equitable. Scarcely anything would be more 
delightful than the elimination from our field work of the customary 
November and December experiences, and when I express a fervent hope 
that we may never meet the agents of the Equitable again under the con- 
ditions which they presented to us last June, you and all other serious 
workers in the life insurance field will heartily say “‘amen.”’ 

It is, therefore, with profound, regret that I am obliged to state, not- 
withstanding Mr. Alexander’s letter, that the immediate future offers no 
hope of improvement, but, on the contrary, the next three months, prin- 
cipally through the instrumentality of the Equitable, promise something 
like a debauch, in rebating, and it is to that subject and Mr. Alexander’s 
letter that this communication is addressed. 

With easy confidence Mr. Alexander says that “rebating as a serious 
evil (after January 1, 1900,) can no longer exist so far as the agents of 
the Equitable are concerned.” 

As a preliminary step toward that ideal condition, Mr. Alexander an- 
nounces the withdrawal of his company forthwith from the general agree- 
ment. Right here it is perfectly certain that Mr. Alexander was badly 
advised. He entirely forgot the tenth paragraph of that agreement, which 
reads as follows: 

“That this agreement may be modified or abrogated at any time by a 
majority of the companies, parties hereto, at a meeting to be called by the 
referee, or on the written request of five of said companies.” 

The majority of the signatories have not voted to modify or abrogate 
the agreement; the referee has not called a meeting to consider the ques- 
tion; he has not been asked to do so by five companies; and there is ab- 
solutely no way short of a violation of the plain terms of the rebate agree- 
ment by which a single company can retire on notice. Yet the Equitable 
“elects to withdraw forthwith.” 

It happens that Mr. Alexander acted in both instances for his company: 
he signed the anti-rebate agreement; he gives notice of withdrawal. 
These signatures to irreconcilable documents leave the faith of the Equit- 
able, and Mr. Alexander himself, in a dilemma. The first signature, we 
know, was made deliberately after consultation with twenty-seven other 
men—officials of other companies; the last signature was too evidently 
made in haste, and certainly without consulting the other parties in in- 
terest. The blunder, to use no harsher term, is serious, and we have a 
right to discuss it. 

Admitting that Mr. Alexander has a very serious programme of reform 
beginning January 1 next, would it have been more difficult for him to 
introduce this reform if the status quo had been preserved? How has his 
programme for next year been advanced by smashing an agreement which 
he had already agreed could not be abrogated, except in a certain way. 
Admitting, for the sake of argument, that the Equitable has a right of 
immediate withdrawal, what menace is there in the agreement, what 
danger, what concealed vice? The fear of legal complications comes a 
little late, and will hardly do in explanation of such radical and sudden 
action. If I could not point out some probable explanation of the motives 
of the men who advised Mr. Alexander to write his letter, the bad logic 
of Mr. Alexander’s letter itself would condemn it. : 

He concludes ‘“‘that the plan involved in the treaty or compact between’ 
the companies becomes superfluous” immediately because reform is 
coming next January? Was the plan superfluous, and has it been “fruit- 
less,” as Mr. Alexander says? And if any company has a right to com- 
plain and to abandon the agreement, what company is it? 

Let us look at a few facts. 

In four years, since the agreement was made, thirty-seven (37) com- 
plaints against agents were sustained; seven (7) were not sustained. 

Of the forty-four (44) complaints filed, thirty-nine (39) were prepared 
and submitted by the New York Life. 

None, so far as we know, was prepared or submitted directly either by 
the Equitable or the Mutual Life. p 

Agents of the New York Life filed nine (9) complaints. 

Agents of all other companies filed three (3) complaints. 

Thirty-seven (37) convictions are distributed amongst the companies as 
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follows: Equitable, fourteen; Mutual, eleven; New York Life, nine; 
Massachusetts Mutual, one; Home Life, one; Phenix, one. 

Of the thirty-nine (39) cases filed by the New York Life and its agents, 
nine (9) were against its own agents. Neither the Mutual Life nor the 
Equitable ever filed a case against one of its own men. 

Of the total convictions, thirty-seven (37), thirty-three (33) were on 
the complaint of this company. 

(The above figures may not be absolutely correct, but they are relatively 
so, up to the end of May last.) 

If this agreement, after all, accomplished something, who did the work? 
If it has been relatively fruitless, whose fault is it? Who has a right, in 
the light of the above facts, to denounce it? 

The most charitable construction possible to put upon Mr. Alexander’s 
letter is that, like some good people who occasionally get the idea into 
their heads that the world is coming to an end in a few months, he has 
become so entranced by the contemplation of moral perfection that he is 
neglecting his own household and leaving his own fields to grow up to 
weeds. What might we expect to happen on the earth during the period 
when Mr. Alexander is walking about with his eyes fixed ecstatically on 
the sky? Months ago, as you know (conveniently in advance of June), 
the Equitable withdrew the requirement, which they enforced for some 
time and which we still enforce, of a blank which amounts to an affidavit, 
signed by every agent with each application that in that case there has 
been no rebate directly or indirectly. The riot of rebating that followed 
that action of the Equitable surprised no one. This has been supple- 
mented now by what amounts to an executive order that Equitable agents 
are without any rules and without any restrictions as to rebating from 
this time out. What, then, is it fair for us to expect during the remainder 
of the year under these conditions? 

Mr. Alexander signed the above letter on the 19th of September. Turn 
right here to the sheet which I inclose, and read the printed text of a 
supplementary contract which one of the principal managers of the Equit- 
able in New York city made with an Equitable agent within a week of the 
date of Mr. Alexander’s letter. I submit the printed text only, although 
I have photographs of the original. This contract for a ridiculously 
small volume of business completed before January 1, gives a first year 
commission of ninety per cent—not, mind you, as an advance, but out- 
right; in addition, all the other conditions of that particular agent’s con- 
tract, whatever they may be, remain in force. If a manager can give 
ninety per cent and the other conditions of the contract during the rest 
of 1899, what does the Equitable pay the manager? What do you think 
is going to happen where contracts like this are made? Doesn’t it suggest 
a vociferous preparation for reform? Doesn’t it indicate the regulation 
period of fasting and prayer which is always supposed necessarily to 
precede a great moral revolution? This special contract ceases with 
January 1; on January 1 Mr. Alexander’s reform begins. This special 
contract is contemporaneous with Mr. Alexander’s letter, in which he de- 
nounces the agreement between ‘the companies as superfluous and fruit- 
less, in which he calls on other people to mend their ways, and especially 
to observe the virtues of the Equitable—after January 1. Alas and alack! 
While the devotee is preparing for translation on January 1, the wicked 
life insurance man, whose eyes, as well as his feet, are on the earth, is 
getting in his work. 

It is beyond belief that a man like James W. Alexander would de- 
liberately write a letter which professes to announce a reform, but which 
actually introduces a debauch. No one who knows the gentleman would 
tolerate such a suggestion for an instant. But Mr. Alexander is president 
of the Equitable, and if he has been lame in his logic, has forgotten the 
faith of a former agreement, and has had his eyes so far removed from 
the earth that he doesn’t see what is going on in his own world, no one 
can answer for the mistake but himself. A little reflection would have 
shown Mr. Alexander what was sure to happen when, with great pomp and 
ceremony, he proceeded to kick the anti-rebate agreement in pieces, and 
at the same time put nothing in its place. 

I regret exceedingly that a situation should arise that makes it neces- 
sary for us to lay before you such a contract as this. We have carried on 
the war against rebating almost single-handed and alone for six years, as 
you know. For a considerable period after November, 1895, the Equitable 
heartily and cordially joined with us. Little by little they weakened, as 
they felt the fierce competition of the Mutual Life and saw business being 
turned away from them, and one rule after another was apparently 
abandoned in order to save business that was never worth saving, until 
what seems to me to be an ignominious surrender is announced in Presi- 
dent Alexander’s letter. 

The time, therefore, has come to tell a little truth, unless we are pre- 
pared also to surrender. We are not prepared to surrender; on the con- 
trary, we were never so much in the mood to insist on every restriction 
and every regulation now in force against rebating. Our position was 
taken in 1898. When the agreement of November, 1895, was entered into 
it wasn’t a “reform’’ so far as we were concerned; and, consequently, 
now that that particular agreement has gone by the board, we haven’t 
got to advertise any new reform. Our position wasn’t changed when we 
went into the agreement. It will not be changed now. 


LET THERE BE No MISTAKE ABOUT THE ABOVE. 


Mr. Alexander says he is going to do certain things on the ist of Jan- 
uary. I profoundly hope that he may. This company wouldn’t perform 
an act or utter a word knowingly that would add to the difficulties of his 
task, or discourage his resolution. If any one has made his task impos- 
* sible, or even doubtful, it is himself and they of his own household. 

There will be grave difficulties—no doubt of that. The twenty-seven 
other companies, who pledged their faith on October 12, 1895, will have a 
right to be at least sceptical. Pledge smashing and pledge making are in 
tee uncomfortable juxtaposition in Mr. Alexander’s letter. The absolute 


disregard by Mr. Alexander of section tenth of the anti-rebate agreement 
doesn’t give comforting assurance that he will have a better memory or 
greater power on the ist of next January. Confidence in what will hap- 
pen then is not encouraged by studying this supplementary contract, and 
at the same time hearing Mr. Alexander say that “‘bonuses for given 
amounts of business and the high rates of commission that have pre- 
vailed on first year premiums seem to make rebating easier than it should 
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etc.”” Discontinuance of bonuses! Rebating easier than it should be! 
How easy does Mr. Alexander think it ought to be next January? How 
easy does he think it ever ought to be? It is going to be about the easiest 
thing on earth for Equitable agents in the next ninety days, that’s sure. 

The most charitable conclusion one can come to as to Mr. Alexander’s 
part in bringing about the fact is that he was badly advised, hasty in his 
conclusions, forgetful of his previous pledges, and possibly too anxious for 
a little glory. 

Be that as it may, our duty and your duty is plain, not only during the 
coming three months, but for the year 1900. As you know from orders 
sent you before this letter of Mr. Alexander’s was written, you are ex- 
pected to take immediate steps to bring about a material reduction in the 
cost of business; and now that I have put in your hands all the facts 
with regard to the most serious tactical mistake which the Equitable has 
ever made, I am sure you can be trusted in a proper way to defend and 
preserve our interests in the field. D. P. KINGSLEY, 

Third Vice-President. 


(Below is the text of contract referred to. It is taken from a photo- 


graph of the original.) 
Copy. 
New York, September —, 1899. 

Mr. : Dear Sir—I beg to state that, on business written by me and 
examined between this date and December 31 next, I will settle the premiums on 
each case at a brokerage of sixty per cent (60 %) graded commissions, provided 
you will agree to.pay me a bonus of twenty per cent (20 %) on all first year’s 
premiums secured by me (excepting on premiums on term policies, single pay- 
ment policies, five payment policies, children’s endowments, annuities, or policies 
issued on persons over sixty years of age, which will not be counted) when 
business written between these dates is finally settled up in cash, with the under- 
standing that I shall not be entitled to the said twenty per cent (20 %) unless I 
secure for your office at least twenty-five thousand dollars ($25,000) of new 
business upon which the first annual premiums shall be settled in cash with your 
office not later than February 15 of next year; with the further understanding, 
however, that, if my personal business should be less than twenty-five thousand 
dollars ($25,000), but the business of agents introduced by me to your office should 
make the amount up to twenty-five thousand dollars (the business written by 
scp cha eee on eaeeones viesiieacbere between the above mentioned dates to also count 
in the volume, if necessary), then I shall be entitled to the twenty per cent 
(20 %) on my personal premiums so written and settled for. It is further under- 
stood in this matter that, if you take notes for premiums on any of said business, 
and said notes are not aie i February 15, 1900, but are subsequently paid, then 
I shall be entitled to the percentage hereinbefore mentioned, the same as if the 
notes had been paid on or before February 15, 1900. : 

Under the above conditions, the percentage which I am to receive is to be 
twenty-five per cent (25 %), instead of twenty per cent, if I accomplish fifty 
thousand dollars ($50,000) of new business, and, if one hundred thousand dollars 
($100,000) or over, thirty per cent (30 %), instead of twenty-five or twenty per 
cent; all other conditions of contract existing between us to remain in force. 
Very truly yours, (Signed) 

I hereby agree to the above, 

(Signed) 


PRESIDENT PATTISON OF THE UNION CENTRAL ALSO REPLIES. 
President Pattison of the Union Central has written as follows in reply 
to President Alexander: 
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CINCINNATI, Ohio, September 23, 1899. 

My Dear Sir—Your letter of the 19th received. We understand this 
letter is a notice to the Union Central, as one of the companies that signed 
the “‘pledge’’ at a meeting called by George S. Merrill, in New York, 
October 12, 1895, that the Equitable elects to withdraw, and that, too, 
forthwith, from the above agreement. I realize, as you say, ‘“‘that neither 
legislation nor the compact between the companies has been effective to 
anything like the extent hoped for.’’ No. 10 of the resolution making up 
the pledge is as follows: 

“Tenth—That this agreement may be modified or abrogated at any time 
by a majority of the companies, parties hereto, at a meeting to be called 
by the referee, or on the written request of five of said companies.”’ | 

I have no doubt but you can secure five other companies to join you in a 
request to abrogate the pledge made in New York October 12, 1895, but 
certainly until this is done, or the pledge is modified or abrogated by a 
majority of the companies at a meeting called by the referee, the com- 
panies, including your own, continue to be bound by the pledge. 

We appreciate the change you contemplate making in the agency man- 
agement of the Equitable on January 1, and all good life insurance men 
will wish you success. It seems to us, however, that as the putting into 
shape of the so-called pledge was brought about by one or all of the New 
York companies that out of courtesy to the other companies which entered 
into the compact on October 12 (and, with one or two exceptions, it is 
generally conceded that they have all kept the conditions in good faith), 
as well as for the benefit of all the other companies, a meeting should 
have been called by the referee, Thomas B. Reed, which all the joining 
companies could have attended. At such a meeting the matter of abro- 
gation of the pledge could have been considered, and if abrogated, your 
suggestion as t> a better and more effective way would doubtless have 
been considered and adopted, unless in the combined wisdom of all the 
companies some better plan could have been found. I hope that even now 
you may think this the wise and right course to pursue. 

It is but right at this time for me to say that it is the general impression 
and belief that the great majority of the companies who signed the pledge 
October 12, 1895, have kept it in good faith, but it is also a fact, known 
ard recognized by all insurance men, that at least four companies of New 
York and one or two outside have failed in their efforts in preventing 
their agents from rebating, and have apparently failed in putting forth 
any probable successful efforts to prevent them from doing so. So very 
notorious has this been the case that in Chicago and New York and some 
other places the market price of the policies of these companies, especially 
during the months of November and December of 1898, was ninety per 
cent of the market price, and to such an extent has this been the case that 
not only insurance men, but business men as well, conclude and do not 
hesitate to say that ile ten per cent is the full value of the insurance so 
sold. 

So far as the Union Central is concerned, it does not permit rebating, 
and will not permit its policies to be sold to the millionaire except at the 
same price we charge to the farmer—the regular rate. 

We are, however, willing to enter into another agreement, or take any 
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other action that may eradicate this evi] that has demoralized in some 
places the legitimate basis of life insurance. 

Your plan as proposed for the Equitable I hope will bc successful, and 
I certainly take pleasure in giving you full credit with an honest desire 
to accomplish the result you anticipate; however, if in the place of large 
commissions and bonuses, small commissions with sufficient advances or 
salaries are given, I cannot help but believe that if the plan should be 
adopted by certain companies that the result would be only a lessening 
of the-evil and not its extinction. In other words, instead of ninety per 
cent discount it would probably not be over twenty-five or fifty per cent. 
Very truly yours, JOHN M. PATTISON, President. 





The Equitable Life Wins the Greeff Case. 


THE Court of Appeals on Tuesday handed down a unanimous decision in 
favor of the Equitable Life in the matter of the appeal of that society 
from a judgment obtained by Emil Greeff in the Appellate Division of the 
Supreme Court, Second Department. The decision is of special interest to 
life insurance men, relating as it does to the right of the policyholder to 
claim dividends in excess of those declared from year to year by the offi- 
cers of the company. 

Emil Greeff held an endowment policy for the sum of $20,000, payable in 
fifteen years from its date. It was an annual dividend policy and the 
accumulations from this source amounted to $3932, which, with the face 
of the policy, was paid to the insured on May 2, 1897, making a total of 
$23,932 that he realized upon the policy. Greeff was not satisfied with this 
settlement, but claimed that larger dividends should have been paid to 
him from the surplus created by the company. He sued for a further 
dividend, amounting to $7087. The society demurred to the complaint 
on the ground that it did not state facts sufficient to constitute a cause 
for action. This demurrer was sustained by Justice Joseph F. Daly, from 
which decision Mr. Greeff appealed to the Appellate Division of the Su- 
preme Court. The appeal was sustained by three judges, Justice Goodrich 
dissenting, and from this decision the society appealed to the Court of 
Appeals. 

The opinion rendered is a lengthy one, holding that the plaintiff has no 
standing in the equity side of the court, as the law provides that such 
suits must be brought by or with the approval of the Attorney-General. 
It also holds that the plaintiff is bound by the terms of his policy and by 
the statutes. The opinion says: 


By the terms of the plaintiff’s contract he expressly ratified and ac- 
cepted the principles and methods which were from time to time 
adopted by the defendant for the distribution of such surplus. The plain- 
tiff’s claim that the whole surplus should be distributed cannot be su3- 
tained if it is in conflict with the provisions of the contract between the 
parties without making a new contract for them, which the court will not 
do. It is to be observed that the agreement was that the plaintiff should 
participate not in the whole surplus, but in the distribution of the sur- 
plus, or, in other words, in the surplus which, according to its methods 
and principles, was to be distributed. We find nothing in the record to 
sustain the suggestion of the learned ‘.ppellate Division to the effect that 
the minds of the parties did not meet as to this provision in the contract. 
It was clearly a part of it, which was presumptively understood and de- 
liberately entered into by them. Until a distribution was made by the 
officers or managers of the defendant, the plaintiff had no such title to any 
part of the surplus as would enable him to maintain an action at law for 
its recovery. We think the principle which controls the disposition of sur- 
plus earnings of a stock corporation is applicable here. In these cases it 
has often been held that until dividends have been declared a stockholder 
had no right of action at law to recover any part of the fund applicable 
for that purpose. In a sense, all the funds in the possession of a mutual 
insurance company, over and above its immediate and present liabilities, 
may be regarded as surplus; yet it is not for that reason understood as 
belonging to or to be immediately distributed among the policyholders, 
either by them or by the company. The word surplus, like the word lia- 
bilities, has a special meaning, which has arisen in this branch of the in- 
surance business. Such surplus could be held by them not only for the 
protection of their policyholders, but as an inducement to the public to 
insure. In the absence of fraud all the acts of the officers are conclusive. 








MERE MENTION. 


Life Insurance Notes. 

—It is reported that the Connecticut General Life proposes going on a 3% 
per cent basis. 

_Thé Junior Order United Americar. Mechanics of Minnesota has been ad- 
mitted to Texas. 

—Herbert N. Fell, general agent of the Mutual Life for Delaware, turned in 
over $200,000 of new business during September. 

—A prominent agency manager advertises in another column for a general 
agent to handle life insurance in a Western State, 

—Dr. Harry Toulmin, assistant medical director of the Northwestern Life, has 
resigned to accept a similar position with the Penn Mutual Life. 

—The Fidelity Mutual Life of Philadelphia has been refused admission to 
Connecticut as an old line company. Commissioner Scofield holds that it can- 
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not be regarded as an old line company, owing to a clause in its contracts pro- 
viding for the scaling of claims in case of impairment of the company’s funds. 


—Judge Vickers of Marion, Ill., has assessed a fine of $2000 against the New 
York Life and W. H. Pielty, its agent at Sparta, Ill., for allowing rebates on two 
policies. 

—Auditor Hart of Indiana will not relicense the Mutual Reserve Fund Life 
to operate in his State, as he considers the present condition of the association 
unsatisfactory. 

—The Fidelity Mutual Life of Philadelphia has filed a new charter with the 
Maryland Department. The company will henceforth be operated in Maryland 
as an old line company. 

—We note the recent death of Charles H. Biles, who was a director in the 
Fidelity Mutual Life of Philadelphia. Mr. Biles was 57 years old, and had been 
a well-known figure in banking circles for many years. 

—Willis H. Paige has been appointed special agent of the Aetna Life for St. 
Louis, under Manager E. A. P. Haynes. He was formerly connected with the 
St. Louis general agency of the Massachusetts Mutual Life. 


—A. P. Simmonds, who has been business manager for The Surveyor for some 
time, has severed his connection with that journal, to become special repre 
sentative of the Union Central Life for New York and New Jersey, under Dr. 
W. F. Fricke. 


—Edward B. Wharton, special agent for the Equitable Life under Louisiana 
Managers Wisdom & Levy died in New Orleans on September 27. Mr. Wharton 
was very popular in the “Cresent City” and was one of the Equitable’s most 
successful producers, 

—The Penn Mutual Life has appointed Charles Schermerhorn general agent 
at Springfield, Ill., with jurisdiction over nine counties. The company will be 
represented at Dubuque, Ia., by John H. Bradley who has made an excellent 
record in that field. 

—The Mutual Reserve Fund Life Association reports that in the sixty days 
ending with Sept. 19 last death claims were paid to the amuunt of $947,649 making 
a total since organization of $39,451,496. The October call is for approved claims 
amounting to $624,910. 


—Complaint has been made to the Kansas Department that the Topeka agent 
of the American Benevolent Association of St. Louis is insuring the lives of 
colored people, which is in direct violation of the by-laws of the association. 
The matter is under investigation. 


—The Home Life of New York has appointed Captain J. J. Atkins general 
agent for East Tennessee with headquarters at Knoxville. tle was formerly witn 
the New York Life, and was one of that company’s most successful and popular 
representatives in the Southern field. 


—The October number of The Century closes the fifty-eighth volume of that 
magazine. Outside of the usual fine literary treat, readers will perhaps be more 
particularly interested in Rear Admiral Sampson’s tribute to Dewey and Lieut. 
Edward E. Eberles’s account of the Oregon’s great voyage round the Horn. 


—At a recent meeting of the directors of the Ontario Mutual Life, A. Hoskin 
of Toronto was elected first vice-president and B. M. Britton of Kingston was 
elected second vice-president. William Suides of Waterloo was appointed a 
director to fill the ‘vacancy caused by the death of the late C. M. Taylor, vice- 
president. 


—Emily V. Hopkins, wife of John S. Hopkins, the former cashier of the Peo- 
ples Bank of Philadelphia who committed suicide in March, 1898, is still con- 
tinuing her efforts to secure payment of the $10,000 policy which her husband 
carried in the Northwestern Life of Chicago. The case was decided against 
her in the Circuit Court, and the appeal is now being argued in the higher 
court. 


—A number of Indiana members of the Catholic Benevolent Legion who are 
dissatisfied with the workings of the National body, met last week at Fort Wayne, 
and organized an independent association to be known as the Catholic Benevo- 
lent Legion of Indiana, and elected the following officers: President, J. B. 
Magnor of Garrett; Vice-President, John G. Noll of Fort Wayne; Secretary, 
Julian F. Franke of Fort Wayne. 


—A number of prominent South Bend, Ind., business men have joined in a 
movement to organize a life insurance company in that city. The company is to 
be known as the Security Life Insurance Company of Indiana, and it is proposed 
to operate it on the old line plan. Those prominent in the movement are 
Horace M. Kauffmann, J. W. Fitz Gibbon of Indianapolis, George M. Fountain, 
Dr. J. B. Berteling and W. B. Calvert. 


—On September 15 a number of life insurance men held a meeting in Sioux 
Falls, S. D., and preliminary steps were taken toward organizing the South 
Dakota Association of Life Insurance Underwriters. The following gentlemen 
have the matter in hand: R. J. Woods, Northwestern Mutual; W. S. Shelton, 
State Life of Indianapolis; L. C. Campbell, Equitable of Iowa; George L. Main, 
Mutual Life. E. N. Staples is acting secretary. 


—A number of prominent citizens of Quincy, Ill., are defendants in a $150,000 
damage suit entered in the United States Circuit Court at Springfield, Ill., by 
the Covenant Mutual Life of St. Louis. It appears that the company organized 
a syndicate general agency in Quincy for a number of counties, the defendants 
each agreeing to take out $10,000 policies and promote the company’s welfare in 
their section, for which they were to receive a share in the profits of the agency. 
It is alleged that these agreements were not carried out by the defendants and 
that the company was greatly injured by their false representations. 
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Fire Insurance Notes. 
—Kings County Fire has been licensed in Colorado. 
—Scottish Alliance has declared a semi-annual dividend of 3% per cent. 
—James L. McClure, special agent of the AStna in Kansas, has resigned. 
—American Fire of New York has appointed J. P. Bamford, Montreal agent. 


—Indianapolis Fire has made application for membership to the Western 
Union. 


—General Manager Tipping of the Scottish Alliance is expected from Europe 
in a few days. 


—Christian Hartman, manager and inspector of the Nebraska Inspection 
Bureau, Omaha, died last week. 


—German of Indianapolis has appointed Horace Boyd special agent for In- 
diana. He was formerly special agent for the Franklin of Evansville. 

—Bancroft & McIlroy of Columbus, Ohio, have dissolved partnership. F. C. 
Mcllroy succeeds to the business, and H. Bancroft will go to Denver. 


—Manager Kendall of the National of Ireland has appointed two agents for 
that company in Philadelphia, Thomas C. Fgster and Stokes & Packard. > 

—London and Lancashire has appointed Capt. L. Y. Dean of Eufaula, formerly 
president of the Alabama Underwriters Association, special agent for Alabama. 

—Providence-Washington and Merchants of Providence have appointed C. L. 
Seeley, formerly special agent of the Saginaw Valley in Ohio, special in the same 
territory. 

—/Etna has appointed George A. Armstrong of Detroit, formerly adjuster for 
the Hartford Fire in Michigan, State agent in the same field, succeeding Fred. 
S. Speer. 

-——-Manchester and American Fire of New York have transferred A. W. Haight, 
special agent of the middle department field, to New York State, with head- 
quarters at Syracuse. 

—Mrs. Walter Scott, wife of Walter Scott, Missouri State agent of the Home 
at Kansas City, died in Chicago last week. Funeral services were held in Kansas 
City last Sunday. 

—Charles Platt, president of the Insurance Company of North America, who 
has been in Europe since about the middle of July, is expected home about the 
middle of October. 

—C. A. S. McClellan, counterman for the United States Fire of New York 
has resigned and will represent the Patriotic of Ireland and the Eastern Counties 
of Hull, at Philadelphia. 

—_Memphis Insurance Exchange has elected the following officers: President, 
W. H. Moore; vice-president, J. P. Edrington; secretary, F. L. Renner; in- 
spector, James E. Cleary. 

—New York Underwriters Agency has withdrawn from the agencies of A. L. 
Belnap and C. W. Cartwright, in Minneapolis, and will retain Thorp Brothers 
and Armatage as sole agents. 

—Eugene Cary of the German-American, Thomas S. Chard of the Firemans 
Fund, and J. A. Kelsey of the Aachen and Munich hzve been appointed a com- 
mittee on Indiana legislation. 

—Charles E. Curtis, formerly special agent in Illinois for the Palatine, has 
returned to the field for that company, and will divide the State with J. M. 
Hilton, who has had charge during his absence. 

—E. M. Macy, a well known broker, has formed a partnership with F. B. 
Jordan, and will conduct a real estate and insurance business under the firm 
name of Macy & Jordan, at 62 Liberty street, New York. 

~The North German Fire of New York, whose Western department is in the 
hands of Adolph Loeb & Son of Chicago, has entered the following Western 
States: Illinois, Wisconsin, Minnesota, Ohio, Michigan and Missouri. 

-Agents Fire Insurance Company of San Francisco has been organized, with a 
capital of $200,000, of which $50,000 has been called in. The company intends to 
join the Pacific board. A large part of all the risks carried will be reinsured. 

—Manager Kendall of the National of Ireland has appointed Charles F. Mitchell 
of Chicago supervising general agent for nine Western States. Daily reports 
will be sent to the head office in Hartford. The agency force will be organized 
at once. 


-Chicago Brokers Association has failed for the third time to obtain a quorum 
at its meeting. President Eschenburg and Secretary Delmar have held office 
for two terms on account of lack of sufficient members present to elect new 
officers. 

—Fidelity Fire of Baltimore has issued a call for the payment of the last in- 
stalment of fifty per cent, or $18.75 a share, on capital and surplus. Par value of 
stock is $25 but subscription price is $37.50 to raise surplus equal to half of 
capital stock. 

—Charles T. Chandler, recently special agent in Cook county of the National 
of Hartford, has been appointed Cook county general agent of the Mechanics 
and Traders of New Orleans. He will make his headquarters in the office of 
Fred. S. James & Co. a 

—Cobb & Milhado, insurance agents of Norfolk, Va., have offered all commis- 
sions received on new business written by them from September 22 to October 31 
inclusive to be used toward the rebuilding of St. Vincent’s Hospital of that city, 
recently destroyed by fire. 

—Tatnall Paulding, president of the Delaware, and William Chubb, president 
of the Reliance, while attending the Northwestern Association meeting in Chi- 
cago entertained the representatives of their Western departments at the Grand 
Pacific. The guests were H. H. Whitlock, S. E. Cate, J. T. Ludlam, H. E. ° 
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Boming, A. W. Miller, W. W. Conklin, Harry Jefferson, A. C. Mink, J. Hornsey, 
Charles L. Crane, J. O. Perrin. 


—Eastern Union has adopted a resolution for the consideration of the graded 
commission rule at its next meeting. 


—Providence-Washington has been licensed in Indiana, and A. C. Speed, for- 
merly special agent in Michigan, Ohio, and Kentucky will have charge! of 
Indiana and Michigan, and C. L. Seely of Columbia, formerly with the Saginaw 
Valley will have Ohio and Kentucky. i 


—British America and Royal have appointed James H. Garnsey, formerly 
special agent of the London Assurance in Missouri, Kansas, Oklahoma and 
Texas, resident agent in Kansas City. These two companies were formerly in 
the office of Munson, Parker & Durfee. ' 


—William Morgan of New York has obtained the general agency of the 
Atlanta Home as an independent branch-office agency with exclusive repre- 
sentation. The Reading and Firemens of Baltimore have been withdrawn from 
the Morgan office under the new arrangements. 


—Milwaukee Mechanics has discontinued the Michigan General Agency in the 
office of Karl Schmemann’s Sons, Detroit, and hereafter agents in the State will 
report direct to the office in Milwaukee. The company has appointed Gustav 
Schmemann State agent with headquarters at Detroit. 


—A verdict of $15,140 has been brought against the Chicago & Alton Railroad 
in favor of the American Straw Board Company of Joliet, Ill. Property of the 
plaintiff was destroyed by fire caused by sparks from an engine in March, 1895, 
and after three trials the railroad is held liable for the above amount. 


—A temporary organization has been formed by the Missouri Adjusters Asso- 
ciation to take the place of the Association of Fire Underwriters of Missouri, and 
a meeting to complete the organization will be held in Kansas City, November 9. 
The constitution will not conflict in any way at all with the Missouri laws. 


—Attorney-General Taylor of Indiana has determined not to take any part in 
the suit of N. B. Hawkins of Portland against insurance companies operating 
in that State. The Attorney-General claims that the question is simply one be- 
tween the plaintiff and companies, not one for the State to interfere with. 


—Insurance Commissioner Matthews of Ohio has returned to the Guardian 
Fire and Life of London $100,000 in government bonds deposited with the de- 
partment to protect Ohio policyholders. The company reinsured its business 
in the Hartford several years ago and as it has no liabilities in the State the 
bonds were returned. 


—President Alfred James of the Northwestern National, in speaking of the 
policy being pursued by Union companies, said that the Northwestern National 
would not cut rates unless obliged to do so, but would maintain its independent 
position at any cost. The Milwaukee board will not accept the increase in com- 
missions, believing it would in the end lead to a rate war. 


-P. D. McGregor, the newly appointed Western Manager of the Queen was 
presented a solid silver set of knives, forks and spoons by former associates 
in the Western department of the Connecticut Fire as a token of their esteem 
and good wishes. Joseph M. Rogers the retiring manager of the Queen was 
presented a gold watch and chain by the field and office employees. 

—Arthur E. Pinkney of Kansas City, who has been Missouri State agent for 
the Phenix of Brooklyn since 1891, and was previous to that time wi-h the Fire- 
mans Fund on January 1, 1900, will engage in independent adjusting and in- 
specting. He will be succeeded by A. E. Olds, special agent of the Phenix in 
Missouri, who will be associated with him until the close of the year, when he 
will assume full control of the field as State agent. 


—An extraordinary claim of 374% per cent damage on $200,000 worth of goods 
stored in the Sibley warehouse, Chicago, has been made by Joseph Fish, ad- 
juster for the assured. At the time of the fire many of the owners admitted that 
there seemed to be but little damage and the claim is considered preposterous 
by all who have viewed the stock. The companies will hold a general meeting 
and determine upon a line of action. 


—Western field of the Greenwich has been re-organized and daily reports will 
be sent to Manager Hubble. The field is covered by the following special agents: 
C. M. Vogel, Cincinnati, for Ohio and West Virginia; George K. March, Hills- 
dale, for Michigan and Indiana; J. W. Hubble, Chicago, for Illinois, Wisconsin 
and St. Louis; Walter E. Atwater, Iowa City, for Iowa and Minnesota; J. T. 


Puels, Omaha, for Neraska and the Dakotas; Martin J. Hubble, Springfield, for 
Missouri, Kansas and Oklahoma. 





TOO LATE FOR CLASSIFICATION. 


—National-Standard and Assurance Company of America have made application 
for membership to The Union. 

—Warren F. Goodwin has been elected chairman of the new governing com- 
mittee of The: Union. 


—Aachen and Munich has withdrawn from the agency of W. J. Meade & Son, 
Kansas City, and canceled all business written by that firm. 


—After October 1 the Brooklyn Salvage Corps has decided to charge forty 
cents an hour for watching services in the district protected. 


—Joseph Stewart of Philadelphia has been appointed assignee to wind up the 
affairs of the Commonwealth Mutual Life Insurance Company of Pennsylvania. 
The assets of the company are placed at between $9000 and $10,000, while the 
liabilities are said to be about $2500. 


—Commissioner Craig of Tennessee has. agreed to make a special examination 
of the Mutual Reserve Fund Life Association with particular reference to the 
following points: Unpaid death claims, as to whether they are paid within a 
reasonable time; as to inequalities of assessments of members of the same age; 
funds of the association used through the medium of contingent fees, whether 
proper or improper expenditures. The company's license will not be revoked 
until this examination is completed. 
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Mercantile Agencies. 





figencp Wants, 








OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and SPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and no 
pains or expense is spared to get reliable prompt and <atisfactory reports, 

THERE IS NO SUBSCRIPTION FE& REQUIRED. 

My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month, Special trained Inspectors in my employ tn all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business. Corres- 
pondence solicited. 


CHARLES B. HOLMES, Proprietor, 


HE INSURANCE BUREAU 


; Will furnish prompt and reliable reports from any locality in 
the United States or Canada. on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents, Experienced 


188 NASSAU 8T., NEW YORK, N. Y. 





Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 
BOSTON. SPRINGFIELD. HARTFORD, NEW YORK. CHICAGO. 








Fictuarial, 


_ PARKS FACKLER, 
Ex-President Actuarial Society, 


CONSULTING ACTUARY, 
35 Nassau St., NEw YorkK (Rooms 1404-5), 








Telephone, 5427 Cortlandt. 
Letters addressed—Dz P, Fackler, Actuary, New York,—arrive promptly. 
M's MENANDER DAWSON, 


CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited. 





Room 556. No. 11 Broapway, New York, N. Y. 








figencp Wants, 








ENERAL AGENTS RENEWAL CONTRACT FOR 
THE STATE OF WYOMING, NOW OPEN. 


J. STANLEY EDWARDS, Manager, 
Rocky Mountain Agency. 


4ETNA LIFE INSURANCE CO., Boston Bldg., Denver, Colo, 





jo UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 
52 Broadway, New York City. 





ANTED—AN EXPERIENCED SPECIAL AGENT 
to travel in Western Ontario. Top contract to right party. Apply 
with references to 
THOMAS MERRITT, General Agent, 
THE MUTUAL Lire INSURANCE COMPANY OF NEW York, 


Bank of Commerce Building, TORONTO, CANADA, 





ANTED-THREE DISTRICT MANAGERS FOR 
Union, Essex and Hudson Counties, For THE Sun Lire Assur- 
ANCE CoMPANY OF CANADA. Renewal Contract with top-notch commis- 


sion, 
Apply THOS. R. RAITT, State Manager, 
10 W. STATE St., TRENTON, N. J. 


Other portions of the State open for first-class men. 





CATALOGUE OF 


INSURANCE PUBLICATIONS, 


THE SPECTATOR COMPANY, 
95 William Street, NEW YORK 





INTER IN THE SUNNY SOUTH. WINTER IS 
coming, why not spend it in balmy Florida or Georgia? Good 
contracts for special agents in these two States for THE PRU- 

DENTIAL, which is the most popular company in the South, and THE 
NEW AMSTERDAM CASUALTY COMPANY, whose accident policies 
have won the day. They supersede all others with ease. Address, 
stating age, experience and referenc s. 


HOPKINS & HINES, General Agents, SAVANNAH, Ga. 
ANTED—SPECIAL AGENTS, WHO ARE PRO- 


ducers. To the right men especially good contracts will be given 
and every facility afforded for obtaining business. Apply, with reference, 
FREDERICK EVERILL, General Agent, 
EQUITABLE LIFE ASSURANCE SOCIETY, 
EQUITABLE BLDG., BOSTON, MASS. 








ANTED.—_TWENTY-FIVE GOOD INSURANCE 


men for the Seattle (Wash.) agency of the Mutual Life Insurance Co. of N. Y. 
Salary and commission to parties with good references. Conditions excellent. Address or 


apply to SHERWOOD GILLESPY, 
General Agent for Washington, Oregon, British Columbia and Alaska, 
Mutuat Lire Buitpinc, SEATTLE, WASHINGTON. 





TATE AGENCY OF OHIO.—WASHINGTON LIFE 
INSURANCE CO. of New York. Intelligent and capable men, 
carefully educated in Life Insurance field work, Worthy men paid salaries 


and expenses. Write 
DR. E. C. SKINNER, General Manager, 
24 CAREW BUILDING, 
CINCINNATI, OHIO. 


py Verne ACCIDENT AND CASUALTY MEN. 





Two good men wanted to take City Agencies in Cumberland, Md., and 
Washington, D. C. Splendid opening for right men. Address, 


HILL, NEWTON & COMPANY, 
802 ‘‘F” Street, N. W., Washington, D. C. 





L apeeaitiie GOOD MEN WHO ARE LIFE 
INSURANCE SELLERS. 

Will give them some specially good territory which, with the new con- 

tracts of the Mutual Life, will insure them big money. Commissions and 


advances liberal. 
H. L. REMMEL, General Agent, 
Tue Mutvat Lire Insurance Company oF New York. 
For Arkansas and the Indian Territory. LITTLE ROCK, ARKANSAS. 





GENERAL AGENT’S RENEWAL CONTRACT 
For the District of Columbia, with an up-to-date, old line Company. 
can be secured by a strictly first-class man whose business record and 
character will justify his appointment, 
Adaress, ‘‘ W. A.” 


Care of THE SPECTATOR, P. O. Box 1117, New York City. 





The Wilmington General Agency of the Mutual Life employs agents on 
SALARY AND COMMISSION. 
This agency comprises Delaware, Eastern Shore of Maryland and Virginia. 
Address, HERBERT N. FELL, General Agent, 
WILMINGTON, DEL. 


Correspondence strictly confidential. 





ANTED — DISTRICT MANAGER. THE BEST 
part of VIRGINIA open, ELEVEN counties. HEADQUARTERS, 
second largest City in State. Only EXPERIENCED men need apply. 
BOND and REFERENCE required. 
THE SUN LIFE ASSURANCE COMPANY OF CANADA, 
E. S. FREEMAN, Manager, Box 228, Richmond, Va. 





ANTED.—A GOOD MAN OF EXPERIENCE, TO 
travel as Special Agent—Salary and commission to the right party—Good field. 


Address, CHARLES E. BAYLISS, General Agent, 
Mutual Life Insurance Co., 
Rochester; N. Y. 
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Insurance Adjusters. 


Prominent Agents and Brokers at Ebicago. 





ESTABLISHED 1868, 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 


The H, B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co.. McKesson & Robbins, Dodge & Olcott. 


OFFICES : 
NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 
BALTIMORE, 12 South St. 








tnsurance Lawyers. 








D. GARRETT COMPANY, 
INSURANCE LAW AND COLLECTIONS. 


Adjusters and Collectors of Claims under Life, Fire, Marine 
and Accident Policies Against Stock Companies, Mutuals, 
Lloyds and Assessment Life Companies. 

REPRESENTED BY COUNSEL IN 
EVERY INSURANCE CENTER. 
HEAD OFFICE: 29 LIBERTY STREET. NEW VORK. 








Prominent Agents and Brokers. 








CuHaries TREDICK. ESTABLIS {ED 1869, W. C. Bennett. 
HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 389 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines. 


OTHSCHILD & CO., GENERAL AGENTS OF 
THE COMMERCIAL FIRE INS. CO., 
of Wilmington, Del., and otbker standard stock companies. 


Solicited throughout the United Sta es and Canada. 
41I AND 413 WALNUT ST., PHILADELPHIA, PA. 





Excess Lines 





OHN H. MULDOON, INSURANCE, 
Security Building, St. 


«laces excess lines of Insurance in the South with responsible Companies, 


SOUTHERN AND WESTERN BUSINESS TAKEN CARE OF. 
LONG DISTANCE TELEPHONE, MAIN 2739. 


Louis. 





GENERAL AGENCY OF 
ILLIAM G. KINNEY, 
REPRESENTING 
VICTORTA-MONTREAL FIRE INSURANCE CO., OF CANADA. 
MINNEAPOLIs FIRE & MARINE INS. Cu., MINNEAPOLIS, MINN. 


Excess Lines on good business solicited from agents and brokers throughout the 
United States. 


49 Liberty St., New York, 





ESTABLISHED 160. 
= J. RUBSELL & CO., 
Py 177 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States. 





— DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La Satie Street, Cuicaco. 
Remeaeating Queén Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years ¢ 


nce in the theory and practice of insurance in all its branches 
Your patronage invited. 





Gro. W. Montcomery. M. L. C. Funxnouser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill. Agents for American Ins. 

Co., Newark ; Firemens Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 





JOHN NAGHTEN. 
OHN NAGHTEN & CO., 


FIRE INSURANCE, 
181 LA SALLE STREET, CHICAGO, ILL. 


M, J. NAGHTEN., 


Established 1863. 





Established 1876. 
T. H, Wessrer. E. N. Winey. C. P, JEnninGs, 
EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La Satie Street, Cuicaco. 


Illinois State Agents, Commerce Insurance Co., Albany, N. VY. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 


— R. 


A. W. Becxgr. 





WILSON & CO., 
24 LA SALLE STREET, CHICAGO, ILL. 
GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


General Agents for the 


COMMERCIAL FIRE INS. CO. oF WiLmMINGTON, DELAWARE. 
Surplus Lines and Special Hazards placed in Standard Stock Companies, 
CorRRESPONDENCE SOLICITED. 





T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago, Facilities for placing 
large lines on all classes of insurable property. 








ESTABLISHED 1858, 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY, 


UNITED STATES DEPARTMENT, 41 and 43 Cedar Street, New York, N. Y. 
F. G, VOSS, Manager and Attorney. 








ALEDONIAN INSURANCE COMPANY 
OF SCOTLAND. Founded 1805. 
**Tue Oxpest Scotrisu Insurance OFFice.”’ 
UNITED STATES HEAD OFFICE, 27-29 PINE STREET, N. Y. CITY. 
STATEMENT, JANUARY Ist, 1899, 
DTG ibis hidndhenncinse vecehna bined snceegaeenbunbareeeceunkbaweesneeee $2,001.016.°8 
SRE Oe Ps nevnn neck pp sseenpnwansstccedbiiben neeapehecacasusmioeaneashe 1,119,236 67 
NET SURPLUS IN THE UNITED STATES................... $851,779.71 


Cuarues H. Post, U. S. Manager. N. A. McNett, Assistant U. S. Manager. 


ERM ANNUITIES. 


A complete table of annuities for all terms and ages from 10 to 98, based on the 
Actuaries’ 4 per cent table. 
The tables show the present value of an annuity of $1 00, contingent upon the con- 
nuance of a single life at any age and fur any 'e:'m of years. 





By Wirtiam E. Starx, Actuary of the State Mutu-! Life Assurance Company. 
tice. po-1paid, - 1.00. 
THE SPECTATOR COMPANY are exclusive selling agents fcr this publication 
% Wiriiam Srazat, N. Y. 








HE McGILLIARD AGENCY CO. 
General Agents of the 
VERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address, 145 and 147 East Market Street, Indianapolis, Ind. 





VER $1750 FIRST YEAR, OVER $2500 SECOND 
year paid to agents who write one application daily. For particulars, write 
A. E, FORREST, Secretary, 


NORTH AMERICAN ACCIDENT ASSOCIATION, 
217 LA SALLe Street, CHICAGO. 








